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AGENDA

TUESDAY, APRIL 27

12:00 — 12:05 pm EDT

12:05 - 2:05 pm EDT

2:05 - 2:35 pm EDT

2:35 — 4:35 pm EDT

4:35 - 4:40 pm EDT

OPENING REMARKS

FUNDAMENTALS OF AIRCRAFT COMBAT SURVIVABILITY

Chris Adams
Senior Lecturer, Department of Mechanical & Aerospace Engineering,
Graduate School of Engineering and Applied Sciences

Mark Couch, PhD
Warfare Area Lead, Live Fire Test & Evaluation, Operational Evaluation Division, Institute for Defense Analyses

Rich Huffman, PhD
Adjunct Research Staff Member, Operational Evaluation Division, Institute for Defense Analyses

BREAK

INTRODUCTION TO AIRCRAFT CYBER COMBAT SURVIVABILITY
William ‘Data’ Bryant, PhD
Technical Fellow, Modern Technology Solutions, Inc. (MTSI)

CLOSING REMARKS

WEDNESDAY, APRIL 28

12:00 — 12:05 pm EDT

12:05 — 2:05 pm EDT

2:05 - 2:35 pm EDT

2 | @NDIATODAY

OPENING REMARKS

INTRODUCTION TO RADAR AND INFRARED SIGNATURES

Craig Baucke
RCS Consulting Engineer, GE Aviation

Gary Wollenweber
Consulting Engineer, GE Aviation

BREAK


https://twitter.com/NDIAToday

NDIN

2:35 — 4:35 pm EDT INTRODUCTION TO HYPERSONICS

Danny Millman, PhD
Chief Technology Officer, Stratolaunch

4:35 - 4:40 pm EDT CLOSING REMARKS

NDIA has a policy of strict compliance with federal and state antitrust laws. The antitrust laws prohibit competitors from engaging in
actions that could result in an unreasonable restraint of trade. Consequently, NDIA members must avoid discussing certain topics when
they are together at formal association membership, board, committee, and other meetings and in informal contacts with other industry
members: prices, fees, rates, profit margins, or other terms or conditions of sale (including allowances, credit terms, and warranties);
allocation of markets or customers or division of territories; or refusals to deal with or boycotts of suppliers, customers or other third
parties, or topics that may lead participants not to deal with a particular supplier, customer or third party.
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