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AGENDA

THURSDAY, NOVEMBER 14

7:00 am - 4:30 pm

7:00 - 8:00 am

8:00-8:15am

8:15-9:00 am

9:00 - 10:00 am

10:00 — 10:30 am

10:30 - 11:15 am

11:15 am - 12:00 pm

12:00 - 1:00 pm

REGISTRATION
WOODLAND FOYER

NETWORKING BREAKFAST
WOODLAND FOYER

WELCOME AND OVERVIEW
CYPRESS / OAKBROOK

Richard Gearing
Chapter President, NDIA Greater Tampa Chapter
Senior Capture Manager, Huntington Ingalls Industries

DEFENSE INNOVATION BOARD SWAP RECOMMENDATIONS
CYPRESS / OAKBROOK

Jeff Boleng
Special Assistant for Software Acquisition, Under Secretary of Defense for Aquisition and Sustainment

SOFTWARE ACQUISITION PATHWAYS POLICY
CYPRESS / OAKBROOK

Carmela Rice
Advanced Software Acquisition / Provenance, Under Secretary of Defense for Aquisition and Sustainment

NETWORKING BREAK
WOODLAND FOYER

THE FUTURE OF AIR FORCE SOFTWARE DEVELOPMENT
CYPRESS / OAKBROOK

Steven Wert, SES
PEO Digital, Air Force Life Cycle Management Center

CASE STUDY - DI2E FRAMEWORK
CYPRESS / OAKBROOK

LCDR Greg Conteras, USN
Program Manager, Naval Information Warfare Center

NETWORKING LUNCH
BANYAN



1:00 - 1:45 pm

1:45 - 2:30 pm

2:30 - 3:00 pm

3:00 - 3:45 pm

3:45-4:30 pm

4:30 pm

NDINiOS

RAYTHEON DEVOPS CASE STUDY
CYPRESS / OAKBROOK

Firas Glaiel
Engineering Fellow, Raytheon Integrated Defense Systems

CASE STUDY: L3 HARRIS
CYPRESS / OAKBROOK

Emma Elmazaj
Senior Director, Engineering, L3 Harris

NETWORKING BREAK
WOODLAND FOYER

UPDATES ON TRANSFORMING SOFTWARE ACQUISITION
CYPRESS / OAKBROOK

Eileen Wrubel
Technical Director, Transforming Software Acquisition Policy & Practice, Software Engineering Institute

SOFTWARE INTEGRITY: MAKING DEVOPS FAST AND SECURE
CYPRESS / OAKBROOK

Joe Jarzombek
Director for Government, Aerospace & Defense Programs, Synopsys

WORKSHOP ADJOURNMENT

The NDIA has a policy of strict compliance with federal and state antitrust laws. The antitrust laws prohibit competitors from engaging in
actions that could result in an unreasonable restraint of trade. Consequently, NDIA members must avoid discussing certain topics when
they are together at formal association membership, board, committee, and other meetings and in informal contacts with other industry
members: prices, fees, rates, profit margins, or other terms or conditions of sale (including allowances, credit terms, and warranties);
allocation of markets or customers or division of territories; or refusals to deal with or boycotts of suppliers, customers or other third parties,
or topics that may lead participants not to deal with a particular supplier, customer or third party.



